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First step the biggest in building financial health

finance

No company pension plan? Create your own
Jennifer Harker: Special
Preparing for a financially-secure future 

means more than just investing.
Jacquie Skinner of Premier Financial Plan-

ning Services (Inc.) said it’s important not to 
confuse financial planning with investing. 

“They are not the same thing,” Skinner 
said. “Financial planning is far more en-
compassing. I recommend a comprehensive 
financial plan to inform and educate people 
about their financial situation. You can fol-
low all the best investment principles and 
still be unsuccessful.”

Individual situations vary such as con-
tributing to RESPS to help children through 
school, but everyone should set aside money 
for emergencies and pay down debts. 

Skinner said younger clients tend to dis-
count the advantage they have of time and 
underestimate the impact of carrying a lot of 
debt. “Focusing on reducing debt is important 
for everyone,” she stressed. 

“Clients approaching retirement tend to 
underestimate the effects of inflation and 
taxation. It’s still an issue today even with 
low inflation rates.”

Clients benefit from Skinner’s 24 years 
experience and her commitment to continued 
education and qualifications. 

A Certified Financial Planner, as well as 
a Registered Financial Planner, Skinner has 
her Financial Divorce Specialist designation 
and has successfully completed the Canadian 

Securities Course as well as an Honours De-
gree in Economics.

At Premier Financial Planning Services 
they take a different approach. 

Rather than product sales, Skinner’s focus 
is one of ‘planning first’. She said it’s so 
abundantly in the client’s best interest that 

she took it one step further, converting her 
business to a fee-only financial planning 
practice. 

“Clients come to us for advice – plain and 
simple. We answer questions, solve problems 
and lay out plans for our clients. It’s what 
they need and what we love doing.”

Part of the planning process is managing 
risk which can come from obvious causes 
such as loss of job or ability to work, or a 
death. 

But it can also be less obvious, such as inef-
ficient tax planning that reduces income and 
net worth. “Being improperly insured against 
loss of income can decimate a family’s fi-
nances in the event of illness or disability,” 
Skinner said. 

“Having too much debt means that you 
have no flexibility in your cash flow for un-
expected situations. These are all risks too.”

It’s important to be true to your risk toler-
ance, ensuring you can live with the worst 
case scenario of potential losses, and remem-
ber that ‘safe’ investments are a matter of 
interpretation. Skinner said, 

“Rather than think about ‘safe’ and ‘risky’ 
investments I like to think in terms of ‘appro-
priate’ and ‘inappropriate’ investments.”

One person’s safe investment is another’s 
risky. “Every investment has risks associated 
with it. It’s simply a matter of knowing what 
they are and picking the ones you can live 
with.”

The most important part of planning is to 
get started and it’s never too late. 

Three pieces of information are vital to 
decision-making. First, she said, “Figure out 
where your money is being spent.”

There are several online tools to help with 
this. Follow that up with a net worth state-
ment, calculating what you own and what 
you owe. “Then, figure out where you’re go-
ing and when.”

Even if you don’t have a company pension 
plan you can act like you do, by making regu-
lar contributions to a Registered Retirement 
Savings Plan (RRSP) or Tax Free Savings 
Account (TFSA). 

Skinner said these two great savings 
vehicles are significantly underutilized in 
Canada. 

Have the money invested by a professional 
money manager and make it untouchable un-
til retirement. 

“No borrowing is allowed from the pension 
plan to finance the purchase of a house or 
education. A steady contribution of a reason-
able amount of money started early enough 
to either of these plans will accumulate a sig-
nificant amount of money given enough time. 
It’s how a pension works.”

To learn more about making good financial 
decisions call 705-527-6705, visit Premier 
Financial Planning Services at 373 Midland 
Ave. in Midland or log on to www.premier-
fps.com.

“No borrowing is allowed from 
the pension plan to finance the 
purchase of a house or educ-
tion. A steady contribution... 
started early enough... will ac-
cumulate a significant amount 
of money.”
Jacquie Skinner

Jennifer Harker: Special
It may sound simple, but getting started is 

the most important thing for financial health. 
“Getting started on some sort of a path, 

whether it is saving, investing or paying 
down debt is always the first step,” John 
Grinton, National Bank Financial Wealth 
Management senior vice president said.

What stage in life and career clients are at 
helps determine the needed steps. 

“For example early in someone’s career 
life, preparing a budget and paying down 
debt is a priority, but so is saving,” he said. 
“Experts recommend that you pay yourself 
first, approximately 10 per cent.” 

Grinton said for those without a company 
pension plan, the idea of ‘paying themselves 
first’ is even more critical. 

“ S t a r t -
ing  some 
sort of an 
investment 
s a v i n g s 
plan and/
o r  a  r e -
t i r e m e n t 
p l a n  a n d 
putting 10 
percent of 
every pay 
i n t o  t h i s 
p r o g r a m 
is a great 

start.”  Every individual is different and 
that’s how they are treated at National Bank 
Financial Wealth Management. 

Grinton said aside from money manage-
ment they also offer simple and comprehen-
sive financial planning including working 
with lawyers, accountants and other profes-
sions to discuss and review wills, power of 
attorney, estate plans, insurance, taxes and 
other ‘non-investment’ topics. 

“I recently completed a detailed client sur-
vey to illustrate how our industry is changing. 
The results show that the top three financial 
concerns right now are tax planning, estate 
planning and insurance strategies.”

In the investment industry for 32 years 
Grinton said there’s no substitute for experi-
ence and said what sets him and his team 
apart is the process, working with a client 
from start to finish, not just covering the top-
ics in a true wealth management process, but 

reviewing the issues on a regular basis.
“A client comes out feeling confident 

that all aspects of his/her financial life have 
been covered. The management of money is 
important, but it’s these other issues that usu-
ally keep people awake at night. It may sound 
somewhat corny but it’s true – we really sell 
peace of mind.”

In investing Grinton said two things that 
are often overlooked – fees and insurance.

“Insurance can be a very powerful invest-
ment strategy.” Early in life consider various 
products including term life, critical illness, 
disability and umbrella policies. 

“Whole life insurance can be a tremendous 
retirement/investment/tax planning/estate 
planning idea as well,” Grinton pointed out.
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