
Get smart
We now live in an age where

almost everyone owns a smart-
phone, but are smart homes in
line to be as ubiquitous as the
convenient handheld device?
At Tahoe-Truckee, there’s

been a lot buzz surrounding the
smart home movement, which
is growing each year, but some
might still be unclear as to what
a smart home actually is.
In short, the term “smart

home” typically applies to
homes that incorporate some
type of automation. A smart
home component could be any-
thing from having your ther-
mostat adjust automatically, to
just pressing a button on your
phone to lock your house and
arm your security system when
you’re away.
“For the custom homes, it’s

almost a must have,” said Mike
Herman, COO at Oliver Luxury
Real Estate, which has offic-
es throughout the basin and
several smart home properties.
“Some of the younger genera-
tion of people that are building
some of these custom homes
that have grown up with tech-
nology, it’s just a natural fit for
them to integrate that into their

home.
“The majority of the new, cus-

tom homes that are being built
have those features. Whether
it’s thermostat, AC, lighting,
security, cameras. All of that.
That’s what we’re seeing.”
Most homes are set up on a

centralized control system like
Savant or ELAN Home Systems.
Another popular control system
is Nest, which was purchased by
Google in 2014.
Herman said the smart homes

he has on the market have vary-
ing features, with some being
fully integrated and others just
having more simple features
like a smart thermostat.
“We have anything from mo-

tion sensors that detect if you’re
home so it can adjust the ther-
mostat to electronic shades,” he
said. “I’ve had several people
who come to view a home and
only want to view ones that are
smart home features.”

THE GROWTH OF
REMOTE MONITORING
Epic AV Automation (EAVA),

which has one of its offices in
Truckee, has been in the business
of home technology since 2005
and sells smart home features of
all kinds. Aside from the more
traditional features like light-
ing or cameras, EAVA has been
taking some of its innovations
beyond just convenience.
“We started rolling out what

we’re calling a mechanical mon-
itoring solution,” said Scott Ruz-
ich, co-founder of the business.
“What we’re doing with that

is putting in an intelligent water
control valve on the water main
of the house. That valve has
intelligence and communicates
with the control system that
monitors water flow. You can ad-
just it to home or away settings
so there will be either a high
or low tolerance for measuring
gallons-per-minute.”
Ruzich said that once the

threshold the homeowner has
set is surpassed, a notification
will be sent immediately, and the
valve will shut off the water.
“We have several homes that in

the trial phase of this now,” said
Ruzich. “This doesn’t necessari-
ly completely eliminate the risk

of water damage, but when you
have something like this in-
stalled, it could mean the differ-
ence from just having a cleanup
with a mop to having thousands
or millions of dollars worth of
damage.”
Herman added that the

Tahoe-Truckee region is ideal
for this type of monitoring. He
explained that a lot of the homes
he’s sold are actually second or
vacation homes, so remote moni-
toring is almost a requirement.
“You need to be able to moni-

tor the home when you’re away,”
Herman said. “If there are power
outages, snow storms or any oth-
er weather event, people want
to be able to access cameras and
check the thermostat, or any-
thing like that.”

A SIGNIFICANT — BUT
VALUABLE — INVESTMENT
More along the lines of install-

ing smart home features, Blue
Lake Home Theater (BLHT) has
been operating in South Lake
Tahoe for five years, and they see
more smart home technology
being used by their clients and
plan on expanding their integra-
tion of smart home features.
BLHT offers anything from se-

curity cameras to home theaters.

The company specializes in
installation of almost anything
electronic that could be integrat-
ed into a smart home system.
“We don’t provide full smart

home integrations just yet,”
said Rick Penny, COO at BLHT.
“That’s definitely something
we’d like to begin to offer with-
in the next year or two. More
and more people are getting on
board with that technology, and
it’s something I’ve seen more of.”
Smart home integration can

be a significant investment, but
it can also make a home much
more valuable.
“I probably average selling

one or two smart homes each
month,” said Herman. “I saw a
home that sold for $100,000
more that an average home of
the same size because it had all
of the smart home feature built
in.”
Herman and Ruzich both said

that smart home technology and
homeowners incorporating such
technology will only increase
over time. Although most people
have to weigh the overall cost
and benefit, Herman and Ruzich
agree that over time, the tech-
nology will become more ad-
vanced, affordable and available
to more people.
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Tahoe smart homes incorporate latest technology for everyday living

More Home
This story was adapted from
the August/September edition
of Lake Tahoe Home, available
on stands now. Visit http://bit.
ly/2f9VlKc to view an e-edition of
Lake Tahoe Home.

QUIET CUL-DE SAC w/Forested Conservancy lots on two sides. FOUR
bedrooms, TWO baths; 2 separate entry’s to each Bedroom/Bath Suite
& a ”GREAT ROOM” in the middle with vaulted beam ceilings, lots of
light & a great Kitchen. 7 person Deluxe Hot Tub on Large Deck & an
extra-long garage. $449,000Business/LIQUOR LIC. $155,000; Business & Land $1,180,000

RARE CHRISTMAS VLY ACREAGE (ALMOST 2 ACRES) Hikers Paradise.
Very special setting where you can hear the water falls & walk to the River.
3 Bdrms., 2 Baths, huge deck, Sunny location, Your own Artesian Well,
2 large sheds, NEW carpet, paint, and newer Roof. $399,000

Half Acre of Prime General Commercial Land ...................................$299,000

TAHOE KEYS CUL-DE-SAC w/LAKE ACCESS BOAT DOCK & 2 DECKS
MODERN MID-LEVEL entry. Kitchen & Baths UPDATED w/GRANITE & All
Newer appliances, windows, doors, floor coverings. HUGE Master Suite,
Plus 3 Bdrms., Family Room, 3 baths. Open House Saturday 10am-2pm

$949,000

SKI RUN BUSINESS in best possible location could be expanded to include a
Summer business. $295,000 + Stock Inventory

LANDMARK RESTAURANT & BAR Business Opportunity $155,000
INCLUDES FULL LIQUOR LICENSE, furniture & fixtures. TURN-KEY w/
experienced staff. COMMERCIAL 6217 sq.ft Building on 1/2 acre
w/50 parking spaces, 23 sewer permits & (previous use) 5 apartments
upstairs. Please call DAVEY for details on Comm’l Building & Land that
can be leased or purchased.
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