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Random real estate ramblings
W e would like to

begin this column
with a Thanksgiv-
ing wish for all of

the people who were impacted
by the Camp Fire that devastated
Paradise, California and the sur-
rounding area.
Lives are always more import-

ant than property and our hearts
go out to everyone affected by this
catastrophic fire. Whether caused
by people or Mother Nature, wild-
fires are one of the biggest threats
to people and property in the Lake
Tahoe Basin.
It’s at times like this that every-

one needs to take a good, hard
look at their property and their
community and do everything
possible to prevent this type of
devastation from occurring.
On a happier note, the annual

Incline Village Realtors installa-
tion breakfast was held on Nov. 16.
At this event the new officers and
board of directors had their swear-
ing-in ceremony as the real estate

community enjoyed a tasty brunch
served up at The Chateau at the
Incline Village Championship Golf
Course.
Sabrina Belleci was sworn in as

the new president for the Incline
Village Realtors. She gave an ex-
cellent speech on the theme for the
coming year, which is all about the
importance of community.
Turning to the nuts and bolts of

the real estate business, the Incline
Village Realtors will be using a
new purchase agreement along
with some revised forms when

conducting transactions. The
movement to improve our forms
began several years ago and has
culminated with this latest round
of changes.
Kudos to Karen Bruno and Pam

Fernandez for taking the lead
with the forms project. All of the
local brokers and agents will be
spending time learning the new
documents, which will be available
online. This will hopefully be a
big improvement over the old Zip
Forms technology that was loved

by some and loathed by many.
It looks like 2018 is going to be

another big year for real estate
sales overall on the Nevada side of
North Lake Tahoe. Due to interest
rate hikes by the Fed and the re-
cent turmoil in the stock market it
will be difficult for sales in 2019 to
exceed this year.
We are not expecting the real

estate market to tumble. However,
there is a very good chance that
price increases will slow or go into
a plateau phase during the coming

year.
Inventory levels are still very

low when compared to historical
standards. We have seen numer-
ous sellers putting their properties
on the market later in the year the
usual. With prices at their highest
levels in over a decade it’s not sur-
prising to see some property own-
ers dipping their toe in the water.
Sellers need to be realistic when

pricing their properties and not
overreach. Buyers have access to
a great deal of information about
the real estate market due to the
vast amount of data that is easily
accessible on the internet.
While some buyers are willing to

pay a premium for a great proper-
ty, that is the exception rather than
the norm.

Don Kanare is the founder and
Sabrina Belleci is the owner and
broker of RE/MAX North Lake
in Incline Village. You can follow
their blog at www.InsideIncline.
com.

Weekly real estate update
Houses Condos PUDs

For Sale 104 41 21
Under $1million 21 35 11
Median Price For Sale $1,950,000 $585,000 $988,000
YTD Sales 2018 164 172 60
YTD Sales 2017 149 179 51
New Listings 4
In Escrow 5
Closed Escrow 6
Range in Escrow $599,000 - $3,950,000
These statistics are based on information from the Incline Village Board of
Realtors or its Multiple Listing Service as of Nov. 18.

DonKanare &
SabrinaBelleci
Special to the Tribune

How to employ staging to impress buyers
Homeowners must consid-

er a variety of factors when
putting their homes on the
market. One of themore
important things to remem-
ber is the benefits of making
a strong first impression on
prospective buyers. That’s
whymany homeowners rely
on staging when selling their
homes.
Staging requires more

than just clearing out clutter
or baking a batch of cookies
to create a welcoming aroma.
Staging helps potential buy-
ers visualize the potential of
a home and see themselves

owning and living in the
property.
While homeowners can

effectively stage their own
homes, sometimes it is well
worth the investment to call
in a professional designer or
stager. Stagers often work
their magic on vacant prop-
erties or those that have been
sitting on themarket awhile.
A stager conducts careful
research into themarket of
a particular area and learns
about the neighborhood be-
fore deciding how to appeal
to likely buyers. For exam-
ple, when staging a coastal
home, a stager may go with
nautical themes and create

the impression of a relaxing
and laid-back property for
entertaining by the beach.
Certain rules should be

followed when staging a
home. Furniture, decor and
other amenities in the home
should not detract from the
house itself. Instead, such
items should complement
the architecture and feel of
the space. Here are some ad-
ditional staging suggestions.
■ Remove personal ef-

fects. Homeowners are urged
to replace personal photo-
graphs with neutral artwork
and remove other decorative
items that reflect their per-
sonalities. As an example, an

avid outdoorsman probably
will want to remove hunting
trophies. The goal is to help
buyers see themselves in the
home, and that can be diffi-
cult if existing residents’ per-
sonal effects are everywhere.
■ Put away nonessential

items. Staging helps home-
owners create dream spaces.
Coffeemakers, backpacks
hanging on the wall and
dishes in the drainboardmay
be part of daily living, but
they canmake it hard for
buyers to see a home’s poten-
tial. Store such items before
holding an open house.
■ Maximize lighting.

Whenever possible, take

down or open window
treatments to display archi-
tectural moldings and let
in as much natural light as
possible.
■ Opt for neutral colors

and furnishings. Use neutral

taupe and gray paint to keep
homes prime for buyers.
Homeowners who havemore
eclectic or colorful tastes can
put their items in storage
and rent neutral furnishings
until the home sells.

Metro Creative

Staging can help possible buyers visualize the potential
of a home.

METRO CREATIVE

LANDMARK RESTAURANT & BAR Business Opportunity
$155,000 INCLUDESFULLLIQUORLICENSE, furniture&fixtures.
TURN-KEY w/experienced staff. COMMERCIAL 6217 sq.ft
Building on 1/2 acre w/50 parking spaces, 23 sewer permits &
(previoususe)5apartmentsupstairs.PleasecallDAVEYfordetails
on Comm’l Building & Land that can be leased or purchased.
Business/LIQUOR LIC. $155,000; Business & Land

$1,180,000

NEW LISTING
PASSIVE SOLAR
COMMERCIAL BUILDING
@ stoplight of Al Tahoe
Blvd.& Hwy 50; MODERN
4593 square ft., 6 units,
2 large lobby areas &
storage rooms. Call for
pricing. Ownermay
finance qualified buyer.
CALL DAVEY for
APPOINTMENT

Income & Land Listings
Well Established Alterations business, great lease $60,000
Half Acre of Prime General Commercial Land $299,000
BUILD NOW! INCLUDES Architect Drawings, Survey, City Building Permit, & Utility Fees.
NEAR the Meadow in Tahoe Sierra Tract. $150,000

2019 Garmish Ct.
Best Lake Access Buy in Tahoe Keys! Four bedrooms, 3 baths,
Master with Spa Tub + Tile Shower & Heated Tile Floors, Family
Room with separate entrance. Modern split level living features
Mountain & Water views front & rear, 2 decks, Boat dock in fenced
rear yard. Lots ofWindows& Light and granite in kitchen and baths!

$899,000

NEW LISTING TAHOE ISLAND PARK 3 Bedroom, 2 Bath, Double garage
with Tahoe Keys Beach, Playground &Harbor rights. Steps to theMeadow
& Creek & River! $426,000

Teenagers? Mother-in-Law? Family room has its own entrance and
yard. Sunny lot & Great year-around-access. Three bedrooms, 3 Baths,
Family room & Living room, & home office/den & double garage. Fenced &
Landscaped. $575,000

OPEN HOUSE SAT. 12PM - 4PM
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